
How To Build Your Business  
Without Fear, Anxiety or Losing Your Friends! 

‘LIVE’ 2-Day Intensive, Interactive and Experiential 
Workshop with Michael Oliver  

Natural Selling® Sales Training      Tel.1.775.886.0777 / 1.800.758.6989  www.NaturalSelling.com 

“Learn how to make the Magic & 
Power of Dialogue work for you” 

Michael Oliver 

 
 
 
 

 
 

"It's no secret that the people who seem to 
get the most out of life have great people  
and communication skills." 
 
It's also no secret that you can quickly and easily 
learn these skills!  
 
Talking with people and getting positive 
responses EVERY SINGLE TIME, is easy - if you 
Think Differently, Stop Telling, Start Asking and 
Listen! 
 

While well meaning, most Distributors and Direct Salespeople spend their 
time reading from scripts, giving presentations and telling. What they don't 
spend enough thought and time on, is ASKING AND LISTENING for WHAT 
potential clients and partners REALLY want... WHY they REALLY want it... 
and HOW much they want it!  

 
Usual Result – Rejection, Objections and High Attrition! 
 
A Powerful 2-Day Intensive, Interactive and Experiential 
Workshop – Designed For YOU! 
If you, or your team, want to build your business in less time, with less effort 
with no negative tension, rejection or objections, you'll love this workshop. 
 
Learn all the basics of what to know … what to ask… how to respond and 
what to listen for, to become an outstanding Distributor or Direct 
Salesperson, without using any conventional selling techniques! 
 
Make the Magic and Power of Dialogue work for you and with every person 
you talk with… 
 
 
 
 
 
 
 

Fun – Experiential - Interactive... 
Invite yourself, your associates and friends to attend! 

 
 
 
 
 
 

Extraordinary 2-Day Workshop Reveals… 

Price: 
 
 

Register online at www.NaturalSelling.com  
 
 
Contact Name:  
 

Location: 
 
 
Date and Time: 
 
 
Venue 
 

In Just 2 Days 
You Will... 

1. Eliminate rejection and 
objections! Make them a 
thing of the past. 

2. Use practical ‘real world’ 
questioning and listening 
skills to attract anyone to 
you, anytime, any place. 

3. Use the 7 Types of 
Questions. Know when to 
ask them and why you’re 
asking them! 

4. Ask the 1 powerful 
question to help people 
persuade themselves to 
change 

5. Know how to listen and 
what to listen for. 

6. Effectively respond to 
questions and concerns. 

7. Have people listen to you! 

8. Learn how to make a 
natural, winning 
presentation - every time! 

9. Walk away with your 
own personal ‘Dialogue 
Template’  

 

"I wanted to thank you for the awesome training in Chicago. I also thought you 
might be interested in knowing that my BIG goal that I set out to accomplish by 
the end of the month (25 more new enrollees) was accomplished. Yes... I made 
it... and it is absolutely blowing my mind right now!"  
 - Jill Roach, Chicago 


